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A Quarterly Publication From Marvic Supply Co., Inc.

As I write this column in mid July, the summer is halfway over , and the busy 
fall remodeling season is about to begin in earnest, as homeowners turn 
their attention away from vacations, and towards renovation projects that 
need to be wrapped up prior to winter . At Marvic Supply, we have been 
busy launching the introduction of one of our newest and most exciting 
product family lines in recent history. I really mean e xciting, because 
Marvic can now supply even the most discriminating and affluent 
homeowner with an exterior facade solution that until 
now, we were unable to provide effectively. The new 

®product to which I refer is GAF  Materials Corporation's 
CanyonRock™ Premium Decorative Stone line. Later in 
this newsletter we have included a more extensive 
feature/benefit summary of this beautiful veneer stone 
line and I encourage you to check it out. If you have a 
hole in your product portfolio when trying to sell siding 
or kitchen remodeling jobs, this could very well be the 
ticket you've been looking for to differentiate you from 
your competition. Marvic Supply is now stocking the entire product line in 
all colors, along with the trim pieces to go with it, and we can offer 
immediate shipments on our large fleet of delivery equipment. For more 
information, please contact your local branch or salesperson for samples, 
literature or to schedule an appointment with one of our 'Rock' specialists. 
We will be conducting product and installation seminars on an ongoing 
basis at several of our six branches and we look forward to discussing your 
particular needs in detail.

For more information, point your favorite web browser to: www .gaf.com 
and click on the CanyonRock™ link in the center of the page. As always, we 
truly value you, our partners, in the construction business, and are 
committed to providing the best products at the most competitive prices for 
today's demanding homeowners. Happy Selling!!
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Management's Corner

Weston Terry

Industry News
Berger Building Products, Inc. has acquired As a result of their acquisition of Elk 
Royal Apex Manufacturing Co, of Plainfield, Corporation, GAF will be introducing a new 
NJ, a regional manufacturer of roof drainage line of Timberline Prestique shingles for the 
and trim coil products. Berger will be 2008 season. Some of the existing 
integrating the Royal Apex product line into Timberline and Elk Prestique lines will be 
theirs over the coming months. discontinued as a result of the changes.

continued on page 4...
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Decorative stone is one of the fastest-growing exterior 
improvement products, with an estimated 17% annual growth 
rate.  Market trends indicate that decorative stone has become 
the preferred accent being used in conjunction with stucco, 
premium vinyl and fiber cement siding.  

Although decorative stone has been widely used in new 
construction, it is also increasing in popularity with remodelers 
as property owners look for inexpensive ways to upgrade their 
homes and increase property values. In fact, a recent study 
conducted by an independent market research firm, concluded 
that adding CanyonRock decorative stone is one of the only 
exterior improvements that can add more to the value of a property than it costs. 

“GAF is very excited about entering the decorative stone market with CanyonRock,” shared Dave 
Harrison, Chief Marketing Officer at GAF.  “This product will provide the marketplace significant 

advantages, including ease of installation, a lifetime limited warranty, and 
a comprehensive business-building program for certified installers.  
Although decorative stone has been available for years, this is the first 
program of its kind in the industry.

Standard features include “near-perfect” 90-degree corners (so each 
course of stone is easier to line up), minimal “overpours” (which means less 
prep work by the installer), consistent, well-defined mortar grooves (that 
help the stone adhere faster and better for less chance of loose stones), and 
a special, proprietary coating that makes it easier to clean off excess mortar 
for a neat-looking job. Even the packaging is designed for ease of 
installation, with individual boxes weighing 70 lbs or less.

™CanyonRock stone is manufactured using the ColorLock Finishing System, a 
proprietary curing and drying process (unlike some brands that may be 
shipped “wet,” which can result in questions about color accuracy).  

CanyonRock decorative stone also features special additives to help protect against freeze-thaw damage 
™for durability and long-lasting beauty , as well as ScratchGuard Protection so the surface is up to 25% 

harder, for a long-lasting and scratch-resistant finish.  It also includes a complementary color tint 
embedded in the stone that helps minimize the appearance of nicks or chips.  

The CanyonRock certified contractor and business-building 
program, the only program of its kind in the industry, 
includes a vast array of business-building tools in five key 
areas: lead generation, closing more sales, building trust, 
reducing costs, and enhancing capabilities.  The latter 
includes comprehensive installation training - in both English 
and Spanish - provided by SEAL (Siding Excellence thru 
Advanced Learning), a nationwide organization of 
professional training experts who conduct live training 
events.

GAF Selects Marvic for CanyonRock™



For Assistance and Information, 
your Marvic contact at each 
location is:

Philadelphia
Phone: 215-673-4323
Mike Sandford, Ext. 10100

Doylestown Store/Showroom
Phone: 215-348-8400
Rich Singer, Ext. 10212

Doylestown Administrative Office
Phone: 215-348-8749
Beth Seale, Ext. 10905

Quakertown
Phone: 215-538-9300
Al Snyder, Ext. 10301

North Wales Store/Showroom
Phone: 215-699-5900
Jeff Ennis, Ext. 10402

North Wales Shop/Millwork
Phone: 215-699-8870
Dean LaBar, Ext. 10801

Edgemont
Phone: 610-359-1400
Bob Pennypacker, Ext. 10506

Flemington, NJ
Phone: 908-782-8595
Allen Brower, Ext. 10605

F A L L  S P E C I A L S
Effective 9/1/07 to 11/30/07

See your local branch representative for the following specials:

GAF CT

Alcoa
SilverLine 

Viwinco 

Timberline 30 $46.75/sq Landmark 30 $46.75/sq
Timberline Ultra $70.95/sq Landmark Prem. $70.95/sq

Trim Coil
SilverLine Vinyl Windows

TS-24 White $70.00/roll
1200 Series White Double Hung $115.00

TS-24T White PVC $78.00/roll
0-101 united inches

S-24 White $64.00/rollHalf Screen
S-24T White PVC $70.00/rollStandard Ins. Glass

Skid quantity pricing available!No Grids

Coil Roofing Nails
1¼" $21.50/ctn.

Introducing: Edgemont $139.95 While supplies last. 
White Double Hung Windows by Viwinco! Call for skid quantity pricing!

(DP35 rated!!)
0-101 united inches Stabila Electronic Levels
Half Screen 48" Tech Level
¾" standard Insulated glass Regular Price: $200
No Grids Special Price: $159.00

Price good while supplies last!
*Special pricing quoted is for material picked up by 
11/30/07 unless otherwise noted. 
Delivery available at standard delivery rates. Thanks for your business!

In its 24-year relationship with Viwinco, Inc., Marvic Supply Co. has learned that local fabrication is a great 
advantage to the sales and service that a distributor can provide to its customers. The relationship began in 
1983 when Frank Terry was approached by Viwinco, Inc. to sell the 
CertainTeed vinyl window line to complement its CertainT eed 
roofing and siding lines. Since then, windows and doors have 
become a very important part of the product offering.

Now Viwinco has come to Marvic Supply Co. with a new 
opportunity. This time it is for the introduction of V iwinco's very 
own private-label, double-hung window, Edgemont™.

The Edgemont window showcases Viwinco's skill at producing 
vinyl windows. Viwinco's ability to provide a new and original product demonstrates the passion behind the 
company. Not only is this a technologically advanced product but it is available for an attractive price point. 
What has not changed is the exemplary service, short lead times and the quality Viwinco customers have 
come to know.

For 25 years Viwinco has perfected vinyl windows production to become one of the most recognizable 
fabricators in the industry.

Want to learn more? Watch for Viwinco on the Discovery Channel show, Some Assembly Required, due to air 
later this year. Viwinco will announce the date when it becomes available.

Viwinco's New Edgemont™ Window



Introducing Joe Hafner, Sales Manager for Marvic Supply Co.

With a degree in Business Marketing from the University of South Carolina, Joe worked for a large 
building supply company in field sales for sixteen years. During that time, Joe realized a valuable 
truth, described in the best selling business book titled Small Giants - "Big Does Not Equal Great 
and Great Does Not Equal Big".

Joe joined Marvic in 2001, with field sales responsibility for the Doylestown branch location. After 
five years of top performance, his achievements were recognized in 2006, being promoted to Sales 
Manager for Marvic's six branch locations. From the start, what impressed Joe about Marvic Supply Co. was: 
Management's "Philosophy and Values", their insight on what it takes to help each customer prosper. This 
collective awareness is demonstrated every day by the Marvic team.

While serving customers we are well aware of your ambitions, aspirations and sweat equity going into every 
project. By visiting your job sites, listening and learning your special requirements with unmatched personal 
attention, we promise fast response in delivering the widest selection of exterior building materials for every 
budget, when and where you need them.

Joe's vision for Marvic's future is: long-term sustainable growth and expansion, offering new products, guidance 
and innovative solutions. Joe's leadership legacy is being established by his professional commitment, doing 
whatever it takes to make your life as a contractor easier and profitable. Joe thanks each of you for your loyal 
support and looks forward to working together on upcoming jobs.

Joe lives in Upper Bucks County, PA with his wife Nancy and pet dog "Molly". For leisure time activity Joe & Nancy 
enjoy boating,  relaxing on the Chesapeake Bay, and attending jazz music concerts.

Employee Spotlight – Joe Hafner

Marvic Supply, " A BSC Company"

Owens Corning has announced the sale of their Norandex and Roof shingle pricing from all manufacturers has been increased 
Vytek vinyl siding and distribution business to St. Gobain, 3% to 5% effective mostly August 1, 2007. Marvic will raise 
CertainTeed's parent company. Initial expectations are for shingle prices on September 1 with the exception of the GAF 
CertainTeed to continue to sell the Norandex brand through both Timberline and CT Landmark fall specials advertised in this 
company owned and independent distribution, keeping it separate newsletter.
from the existing CertainTeed brands. Vytek will become a National homebuilders continue to report lower earnings figures, 
CertainTeed brand. largely due to slower new home sales and write-off's relating to 
Azek Building Products has completed their acquisition of Procell lower land values. Most predictions are for this slowdown to 
Decking Systems of Foley, AL, adding decking to Azek's current continue through most of 2008. Troubles in the mortgage markets 
offering of Azek Trimboards and Azek Moldings. will most likely prolong the recovery.

You may have seen "A BSC Company" designation on some of Marvic's signs or company correspondence over the 
years or just heard us talk about BSC and wondered what it was all about. For more than 10 years Marvic has been 
an equity owner of a trade organization called Building Suppliers Corporation, LLC, or BSC for short. We are an 
organization currently made up of 20 building supply businesses, mostly roofing and siding distributors, with 350 
branch locations throughout the United States and Canada. We have formal meetings twice a year where we meet 
with management of the major building material manufacturers and discuss things such as current business 
conditions, new products and trends in our markets. They rely on us for information and in turn this gives a small 
company like Marvic the opportunity to build relationships with the top management of our major suppliers, an 
opportunity we most likely would never get on our own. W e also discuss issues and share information among the 
members, focusing on how we can run our business better with the ultimate goal of being able to offer superior 
service and products to you, our customer, hopefully making us the supplier you prefer . To learn more about BSC 
visit our web site at www.bsc-building -suppliers.com.

Industry NewsI N D U S T R Y  N E W S
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