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Change is: “A River With Many Headwaters”. The American Recovery and 
Reinvestment Act (ARRA) and New $1500 Stimulus Plan Tax Credit is moving the 
building and remodeling industry into uncharted waters.  This checklist should help 
everyone navigate smoothly.  There are three basic steps to consider:  (1) 
Understanding the Law (2) Being Knowledgeable (3) Guiding your prospects and 
customers.  

(1) The Law:  Primary Products (exterior windows & doors) and Secondary 
Products (roofing & siding materials, skylights) must provide high levels of 
energy efficiency in two categories:  reduced heat loss and reduced heat gain.  
The measurement for heat loss is called “U-Factor” and the measurement for 
heat gain is called “Solar Heat Gain Coefficient” (SHGC).  In both cases, the 
rating must be 0.30 or lower to qualify.  Tax credit eligibility factors are:  30% of 
material costs only (not installation costs) up to $1500 
per home for primary residence, purchased and 
installed starting January 1, 2009 through December 
10, 2010.  

(2) Being Knowledgeable:

• U-Factor indicates how well a product prevents 
heat from escaping (the lower the number, the 
better).

• Visible Transmission refers to how much visible 
light comes through a product (the closer to 1.0, 
the more light is transmitted).

• Solar Heat Gain Coefficient measures how well a 
product blocks heat caused by sunlight (the lower 
the number, the more it will help reduce air 
conditioning bills).

(3) Guiding your prospects and customers:  Your 
professional credibility as a recognized expert can be 
enhanced immediately.  Speak with homeowners.  Determine if they are 
familiar with the stimulus plan and intend to file a tax credit?  Smart consumers 
always look for products that represent good value.  Marvic offers a wide 
selection of latest name brand products from leading manufacturers that can 
help your customers reduce their tax burden, cut energy costs and be eco-
friendly to the environment.  Without question in today's market the 
performance standards and expectations have been raised.  Contractors and 
remodelers are discovering how Marvic's product offerings can be a unique 
competitive advantage for profitable business.  Differentiate your company as a 
leader in the industry by helping each customer protect their biggest investment  
Their Home!  Consumers are savvy and taking this stimulus plan seriously.  
Construction Trade Associations have confirming data:  “visits to tax benefits 
sections in building products & materials websites rank very high on the list of 
most viewed categories.” 
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The TruSlate™ Roofing System is an easy-to-install luxury slate roof 
solution that is affordable for property owners and a great profit-
generator for builders, contractors and remodelers. TruSlate uses real 
slate installed with a new and innovative batten and hanger system, 
eliminating hidden and wasted slate that is both expensive and heavy. 

Because TruSlate weighs less - it's up to 50% lighter - it doesn't require 
expensive structural support, making it a viable option for remodeling. 
The slate is simply placed in the batten and hanger system which 
eliminates the need to nail through the slate, saving time and labor for 
installers. And it's easy to repair: just snap out the old slate and place in 
the new slate - even change 
the color of the roof years 
down the road. TruSlate 
comes in five core colors 
(Onyx Black, Eco Green, 
Sunset,  Greystone and 
Mystic Grey) and four accent 
colors (Jade Green, Rustic 
Red, Smoke Grey, and 
Vintage Plum).

TruSlate™ Luxury Slate Roofing System

The owners and employees of Marvic Supply are pleased to announce the opening of a new branch located in 
Whitehall, PA.  While this branch is new to Marvic it certainly isn't new to the Lehigh Valley.   This location served 
as home to “The Lumber Yard” for many years and the facility sets up nicely for our type of distribution business.  
We can literally move right in, turn the lights on and be set to offer our lines of quality building materials.

Some of those lines include Andersen, Marvin, and 
Simonton windows along with other familiar quality 
brands like CertainTeed, GAF, Tamko, Azek and more. 
We anticipate that by the time this newsletter goes to 
print we will be open with material on the ground 
ready to serve you.   Initially Mike Heisey will be 
joining Leo Canova, Mark Gaspar, Drew Smith, and 
Chris Pie' at the new store.   Come on in and visit us in 
the Lehigh Valley.  Directions:  We're just off MacArthur 
Boulevard (Route 145), north of the Lehigh Valley Mall, 

that Eberhart Rd. and 7  Street.  The official address is 
3325  7th Street, Whitehall.  Telephone: 610.435.0200.  
Look for an open house to occur in the near future.   If 
you're in the area stop in, we'd love to show you 
around!!

Marvic Opens New Lehigh Valley Branch
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For Assistance and Information, 
your Marvic contact at each 
location is:

Philadelphia
Phone: 215-673-4323
Mike Sandford, Ext. 10100

Doylestown Store/Showroom
Phone: 215-348-8400
Rich Singer, Ext. 10212

Doylestown Administrative Office
Phone: 215-348-8749
Beth Seale, Ext. 10905

Quakertown
Phone: 215-538-9300
Al Snyder, Ext. 10301

North Wales Store/Showroom
Phone: 215-699-5900
Jeff Ennis, Ext. 10402

North Wales Shop/Millwork
Phone: 215-699-8870
Dean LaBar, Ext. 10801

Edgemont
Phone: 610-359-1400
Bob Pennypacker, Ext. 10506

Whitehall
Phone: 610-435-0200
Leo Canova

Flemington, NJ
Phone: 908-782-8595
Allen Brower, Ext. 10605

If you are a contractor who does home repairs or improvements, this new law requires you to register with the 
st

Attorney General's Office by July 1 . There is a lot you need to be aware of, way more than can fit in the context of 
this newsletter. For complete information refer to this website: www.attorneygeneral.gov/hic.aspx .  Information is 
additionally available to those who belong to local building or remodeling groups, directly from these groups.

Who must register?   Individuals, partnerships, or corporations who performed more than $5000.00 of home or 
private residence improvements during the previous tax year. Those involved with demolition, removal, 
renovation, installation, alteration, conversion, modernization, improvement, rehabilitation, sandblasting, 
construction, replacement, installation or improvement of driveways, swimming pools, pool houses, porches, 
garages, roofs, siding, insulation, solar energy systems, security systems, flooring, patios, fences, gazebos, sheds, 
cabanas, landscaping, painting, doors and windows, waterproofing, installation of central heating or air 
conditioning, storm windows, or awnings. 

What is a home/private residence improvement?   The repair, replacement, remodeling of a private residence, as well as 
the construction, replacement, and installation on the land adjacent to said property where all work agreed upon is 
more than $500.00.

Who is excluded? Those who are strictly new home builders, commercial builders, or local/state/federal contractors.

What are the registration requirements?  File an application with the Office of the Attorney General, Bureau of 
Consumer Protection, pay a $50.00 fee, and renew every two years. This can be done online or by mail. Note that for 
companies that use a fictitious name, the name must first be registered with the Department of State's Corporation 
Bureau. If this has not already been done, go to www.dos.state.pa.us/corps or call 
717-787-1057.

How will this affect my business? Your registration number will need to appear on 
all contracts, advertisements, estimates and proposals. Contracts will have to 
show insurance carrier and coverage's, as well as complete address (no PO 
boxes), approximate start and completion dates, notice of right of recission, and 
more! Deposits will be limited to 1/3 the contract price, plus special order items. 
This is only a sampling of what you need to be aware of.

What should I do now?  If you haven't already registered, get registered. Familiarize 
yourself with this new law and how it affects your business, by going to the 
Attorney General's website. There is a LOT of information there to be aware of.

Pennsylvania Contractor's License Update

Please excuse our cramped quarters while we expand the warehouse in North 
Wales.  Work is under way to increase our undercover storage space for roofing 

st
and siding and related accessories.  By June 1  the erection of the new warehouse 
building should be well under way. This new building includes an extensive 
racking system as we look forward to a more efficient way to store the quality 
materials you're used to.  This will also give the window shop some extra room to 
grow in the future.   The anticipated completion date of this project is June 30.  
Look for a contractor lunch to be held shortly there after.

A hearty Thank You  to all our loyal customers. We truly appreciate each one of 
you.  Without your continual patronage none of this would be possible!  

North Wales Store Expanding



This newsletter introduces Lisa & Tom Sorber, wife and husband team who joined 
Marvic Supply Co., Inc in 2004 & 2006 respectively.  Both graduated from Middle 
Bucks Vocational Technical School.  Lisa obtained her Business Administration 
Degree from CHI Institute and works in Marvic's Doylestown Administration 
Office.  Tom drives a “Boom” truck for our North Wales branch location.

Lisa's vast knowledge and experience in:  Sales, Customer Service, Accounting, 
Purchasing, Coordination and Communications add real value and contribute to 
different aspects in Marvic's daily operations.  Many of you probably have met 
Lisa and benefited from her behind the scenes (under the radar) work in 
supporting our Industry Trade Shows, Golf Outings, Manufacturers' dinners and growing list of business related 
events.  Her professional dedication to everyone who relies on Marvic as a supplier partner has earned Lisa the 
admiration and respect as “A Go to Person” when goals must be achieved.

Tom Sorber understands the critical importance of reliable and timely deliveries of building supplies to every 
customer.  It goes without saying “nothing happens until the materials are at your job site”.  In Philadelphia, the 
surrounding counties, and New Jersey, Marvic's customers' can depend on Tom to provide them with quick 
response and friendly personalized service everyday.  Lisa & Tom thank you for the continued opportunity of 
working together with you and helping your companies achieve profitable growth.                

Lisa & Tom live in Warminster, Bucks County.  For leisure time activity they enjoy attending rock concerts, taking 
day trips, and site seeing Arts, Culture and History destinations.

Employee Spotlight – Lisa and Tom Sorber

“Wow! What an event for all who attended”!

th
This year's event took place on March 4  2009 at Williamson's restaurant in Willow Grove Pennsylvania.  Three 
hundred and fifteen guests showed up early in the morning to start their day off with some very exciting 
educational programs from Gary Katz and his supporting vendors.  While this program was in session over forty 
Marvic vendors were setting up their trade show booths in anticipation of the conclusion of the Katz's Road Show.  
The trade show opened at 2:30 pm and lasted until 8:00 pm.  Over six hundred contractors attended the show and 
it was easy to see that all had a great time.

The owners and employees of Marvic Supply would like to thank all those who attended the event.  We hope that 
you received some very beneficial information that will help in your continued success.  Remember we are only an 
email, fax or phone call away from your immediate or future needs.  We would like to thank you once again for all 
your support and look forward to seeing you at next year's 2010 Trade Show!

Marvic's 2009 Trade Show a Huge Success

Contractors' can assist homeowners learn more details on qualifying for the 2009/2010 Tax Credit.  Encourage your 
prospects & customers to visit manufacturer's websites for products being considered and learn the best technical 
information for their decision analysis.  Important Notice:  When quoting jobs and placing orders always 
communicate and confirm that products must qualify for the tax credit.  Example:  manufacturers' product 
specifications may offer certain combinations of features & options that will not qualify.  Pay attention to this criteria 
making sure all parties understand the intent upfront.  Also caution them:  Do not rely on Energy Star qualifications 
to determine if a product meets the minimum U-Factor and SHGC requirements.  The U-Factor and SHGC 
requirement of 0.30 or lower for the tax credit is more stringent than the Energy Star criteria.   Items your customer's 
will need for their tax file:  Copy of Material's Invoice from contractor's, Manufacturer's Certification Statements 
from Marvic and Performance Labels for qualified materials.  Mar vic is dedicated to educating our customers and 
providing the resources you need every day for your continued success.

Management's Corner continued from page 1...
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